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Since 1987, Schwab has supported independent investment advisors by offering support and services to 
help advisors grow their businesses and help their clients reach their financial goals. As of June 30, 2009, 
client assets custodied with Schwab Advisor Services stood at $505 billion. These assets, managed by over 
6,000 independent advisor firms Schwab currently serves, represent approximately one-third of total client 
assets custodied with The Charles Schwab Corporation. Schwab Advisor Services (formerly Schwab 
Institutional) is a business segment of The Charles Schwab Corporation and is a leading provider of 
custodial, operational and trading support for independent investment advisors. 
 
 

Contact: 
Sean Mihal 

Business Development Officers 
1800 Century Park East 
6th Floor, Office #31 

sean.mihal@schwab.com 
(310) 407-0784 

Explore a better way to 
serve your clients 

Learn how we can 
help you succeed 

When advising your clients on future financial security and 
concerns, financial advisors, stock brokers, and insurance 
agents all have a professional obligation to educate their 
clients on the financial consequences they could face if 
they needed long-term care. However, many financial 
advisors avoid discussing long-term care insurance, as they 
are unfamiliar with all the plans and nuances of the 
policies.  
 

Informed recommendations should include ways to 
integrate a policy into the total financial plan of your 
clients, including ways your clients can fund their long-
term care insurance.  
 

You have a real opportunity to help clients incorporate 
long-term care insurance with their other retirement 
planning. 
 
AmeriCal Advanced Insurance Solutions 
Gene Tapper 
1964 Westwood Blvd., Suite 420 
Los Angeles, CA 90025 
(310) 441-5699 ext. 169 
gtapper@americalLTC.com 
www.americalltc.com 
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Special Thanks to our corporate partners for their continued support! 
   

PlatinumPlatinumPlatinum   
 

Laserfiche Polycomp Admin. Services 
Marcel Tsai Baylis R. Resnick & 
Financial Marketing Analyst Amanda Asherson 
3545 Long Beach Blvd. 6400 Canoga Ave. Ste 250 
Long Beach, CA 90807 Woodland Hills, CA 91367 
(562) 988-1688 x191  Phone (818) 716-0111 x107 
Marcel.tsai@laserfiche.com bresnick@polycomp.net 
www.laserfiche.com www.polycomp.net 
 
Bellaire Advisers, LLC iShares 
George Lintz Brian Towns 
9744 Wilshire Blvd. Ste 207 400 Howard Street 
Beverly Hills, CA 90212 San Francisco, CA 94105 
(877) 933-2211 (415) 670-4636 
info@BellaireREIT.com brian.towns@blackrock.com 
www.BellaireAdvisors.com www.ishares.com 
 

 
GoldGoldGold   

 
Schwab Institutional 
Sean Mihal 
1800 Century Park E, 6th Fl., Office #31 
Century City CA  90067 
(310) 407 0784 
sean.mihal@schwab.com 
 

SilverSilverSilver   
 
 
AmeriCal Advanced Insurance Solutions TD Ameritrade Institutional 
Gene Tapper Greg Mayes 
1964 Westwood Blvd., Suite 420 501 N. El Camino Real 
Los Angeles, CA  90025 Suites 203/220 
(310) 441-5699 ext 169 San Clemente, CA 92672 
gtapper@americalLTC.com (949) 366-4105 
 greg.mayes@tdameritrade.com 
 
 
 
Please contact Lisa Tepper at (213) 253-3345 or lisa.j.tepper@wellsfargo.com or Amanda Asherson at (818) 
716-0111 or AAsherson@polycomp.net to learn more about the benefits of the partnership! 

Corporate Partners 
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his October 9–12, financial planners from 
around the world will gather in Denver, 
Colorado, for the profession’s most exciting 
annual conference to date: FPA Denver 
2010. As chair of this year’s volunteer task 

force, I would like to personally invite you to join 
me—along with other peers and colleagues—to celebrate a decade 
of financial planning leadership and advocacy in the home city of 
the Financial Planning Association. Together, FPA and the Mile 
High City—celebrating a historic 150th anniversary—have set the 
stage for a once-in-a-lifetime event that you simply cannot afford to 
miss. 
 
I am very proud to say that this year’s task force has identified the 
best and brightest educators and experts—both inside and outside 
the financial services industry—to provide you with the tools and 
resources needed to offer the highest level of service to your clients. 
From the much-anticipated keynote speakers, to the extensive, 
comprehensive lineup of sessions spanning nine specialized tracks, 
FPA Denver 2010 is the most robust educational conference 
available in our industry. 
 
In addition to outstanding sessions, FPA Denver 2010 will give you 
the opportunity to share your personal stories and learn from some 
of your most respected colleagues. In the past two years alone, 
financial planners have found themselves in new territory: managing 
clients’ portfolios through one of the most turbulent markets in 
recent history, while also taking on additional roles—such as 
teacher, coach, or counselor—to help their clients address many 
other aspects of their lives that were affected by the volatile 
economic environment. FPA Denver 2010 is our chance to come 
together as a profession, to learn from each other, and to discover 
new ways to deliver the highest-quality advice to our clients. 
 
So, as we near this year’s annual conference of the world-wide 
financial planning community, I hope that you too will discover how 
FPA Denver 2010 is not only a great opportunity to enrich your 
financial planning career, but also the best way to celebrate the very 
profession itself.  
 
Make plans now to join us this October for thought-provoking 
sessions, extensive networking, and exceptional exhibits. Also, 
please join me in thanking this year’s sponsors and exhibitors for all 
their support of FPA Denver 2010 and the profession. 
 

Emily Guadagnoli 
FPA Denver 2010 Task Force Chair  

T  

October 9-12, 2010 | Colorado Convention Center | Denver, Colorado 

www.FPAAnnualConference.org 

Outstanding Sessions  

EXPERIENCE
MORE THAN JUST A CONFERENCE; IT’S AN 

FPA Denver 2010 features numerous sessions 
in nine specialized educational tracks tailored 
to your specific learning needs.  No matter 
your experience, your business model, or your 
professional interests, FPA Denver 2010 has 
exactly what you need, when you need it.  

Extensive Networking  
Whether you are looking to find your next 
business partner, employer or employee, FPA 
Denver 2010 is the best place to build your 
professional network.  

Exceptional Exhibits  

The FPA Denver 2010 exhibit hall is the best 
place to find products and services to create a 
better practice.  More than just a marketplace, 
the exhibit hall is full of robust conversations, 
entertainment, education, and resources for 
you and your practice.  



 

Saturday, October 16, 2010 
UCLA Campus – Faculty Center, Hacienda Room 

 
Personal Financial Planning Panel 10:00 – 11:00 am - Hacienda Room 

Career Fair 9:30 am – 12 pm – California Room

Student Benefi ts 

 Access to FPA resources 

to help you begin and 

continue a career in 

financial planning.  

 Create ties with your local 

FPA Chapter. 

 Become part of the 

community and the 

profession early in your 

career. 

 

Student Opportuni t ies 

 Career Days 

 Networking 

 Internships 

 Job Leads 

 Best Practices Sharing 

 Case Study Sessions 

 CFP Exam Study Groups 

 

More Informat ion 

Please e-mail 

FPALA.Student@gmail.com 

or visit www.FPALA.org  

 

 

Please RSVP for the panel 

discussion  by e-mailing 

FPALA.Student@Gmail.com 

FINANCIAL PLANNING ASSOCIATION of 
Los Angeles – Student Chapter 

In conjunction with the UCLA Extension “Career Fair for Financial Professionals” 

Personal Financial Planning Panel Discussion 

Learn more about career paths within the personal financial planning 
industry and the many opportunities that are available. Leading 

representatives from the financial planning industry including registered 
investment advisors (RIAs), back office operations, fee only hourly 

planners, broker-dealers, among others, share their insights about the 
job horizon as well as strategies for moving your career forward. 

 
In addition, there will be plenty of time to network with peers as well as 

industry veterans at both the panel discussion and the career fair. 
 

Admission is free and appropriate business attire is recommended. 

Lot 2 
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SATURDAY, 
OCTOBER 23, 2010
10:00am to 4:00pm
Central City Neighborhood Partners
501 South Bixel Street
Los Angeles

FREE PRIVATE CONSULTATIONS
In today’s uncertain economy, planning for your financial future is more 
important than ever. Don’t miss this opportunity for a private consultation 
on financial issues that matter to you with experts from the Financial 
Planning Association® and highly qualified CERTIFIED FINANCIAL 
PLANNER™ professionals at no cost.

Whether you need guidance with basic financial planning or more 
specialized advice on retirement planning, investment strategies, 
estate planning, tax issues, insurance, or employee benefits, our highly 
competent and ethical financial planners will be able to assist you. And 
you can consult with more than one planner!

FREE EDUCATIONAL WORKSHOPS
The Financial Planning Day also offers free educational workshops 
throughout the day on these topics:

Forging Your Financial Future
Budgeting 101: Life’s Balancing Act
Choosing the Right Insurance for Every Stage of Life
Investing Basics: 20 Tips for Becoming a Smarter Investor
Real World Retirement Planning
Financial Planning for a Home of Your Own

You can attend as many workshops as you like!

•
•
•
•
•
•

Registration is free and available online and onsite.
We expect a large crowd, so register early!

NO STRINGS ATTACHED
You will not be asked for your phone number, credit card, or address. 
Financial planners will not give out business cards or sell products or  
services. Use your e-mail address to receive confirmation of your registration.

PRESENTED  
BY

“I enjoyed the Financial Planning Clinic  
and received a ton of valuable advice.”

“I liked how you could select a topic 
that was meaningful to you and 
talk to a financial planner who was 
knowledgeable and offered direction 
and suggestions.”

“I just went with some general questions 
and got some insight. I liked that there 
were no pushy sales people.”

www.FinancialPlanningDays.org/LosAngeles	 1.877.861.7826
for more information and to pre-register




